
 

  
 
 
 

 
 
 

 
 
 

SPECIALTY FOOD LIVE! 2021  
 

May 10-14, 2021 
 

September 27-October 8, 2021* 
 

& 
 

PASSPORT TO SUCCESS IN THE U.S. 
A pre-2021 Fancy Food Show educational event  
aimed to help international food manufacturers  

sell in the United States 
 
 

 
 
 
 
 
 
 
 
 

*Final day to be confirmed 
 

 
 
 



 

  
 
 

Specialty Food Live! TM 2021 
 
 
 

Specialty Food Live! TM, a virtual trade show event, is a great opportunity for specialty food 
manufacturers to increase brand awareness among American buyers and generate sales leads thanks to 
the SalesMatch TM tool and the sales lead capture capabilities. The all-inclusive digital marketplace offers 
two-way live communications between exhibiting food manufacturers and participating buyers. 

 
 

A. Dates 
 

• May 10-14, 2021 
 

The Specialty Food Association will be hosting the third edition of Specialty Food 
Live! TM, a virtual trade show event from May 10 until May 14, 2021.  

 
 
 

 
 
 
 

• September 27-October 8, 2021* 
 
The fourth edition of Specialty Food Live! TM will be launched on September 27, 

2021. Unfortunately, due to significant reduction in overall space, the 2021 Fancy 
Food Show will not be able to accommodate international pavilions. The Specialty 
Food Association will be offering the opportunity for international pavilion 
organizers and their manufacturers to participate in a virtual event during the 
same dates as the 2021 Fancy Food Show and including the following week. *The 
final day will be confirmed.  

 

 



 

  
 

 

 

 

 
 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

D. Connect with buyers 

• Connect with buyers via proprietary Sales Matching tools. 
• View buyer profiles and their specific product needs 
• Send messages to your SalesMatch leads 
• Send private messages to prospects who review your products 
• Get found by buyers matching your specific product types 
• On demand video meetings with buyers via in event video conference 
• Schedule meetings with buyers with in-app calendar 
• Initiate and accept requests from buyers for meetings 
• Communicate with buyers via Live Chat messaging 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

E. Be easily found by buyers 
 

• Buyers will be able to easily find your company and your products thanks to: 
 The online search capability  

 Per product 
 Per category 
 Per brand 
 Per community field post 

 New Products to Market (Discover Tab) 
 Top Trending Products by Category (Discover Tab) 
 International Pavilion Organizers’ participation 

 Exhibiting food manufacturers will benefit from double 
exposure thanks to the support of international pavilion 
organizers.  

 
 
 
 
 
 

 



 

  
 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

  
 

 

 

 

 

 

 

 

 

 

 

 

 

 

F. Video Tutorial Links 
 

• The Specialty Food Association organizes online tutorial webinars to help exhibiting 
companies. In order to watch the past recordings, please click on the below links:  
 

 Setting up your Specialty Food Live! 2021 profile and showroom 
 How to make the most out of Specialty Food Live! 2021 
 Specialty Food Live! 2020 Demo 
 Seller Profile / Showroom Setup Tutorial 
 Webinar – How to make the most out of Specialty Food Live! 2020 

 

 
 
 
 
 
 
 
 
 
 

 

https://specialtyfood.zoom.us/rec/play/jSlf2F5372td9K0Uc1HAJpFGw4wevU1KbgHxnmuFtkr18ALFITYWsobn72v4TVjKdi-yvbOkQe3zTLE8.t2yQNYsxDS3FAbw5?continueMode=true&_x_zm_rtaid=iln8KiZ2Ri6wnuCRgtB1fw.1610586443331.7483f4027e8d6e89206f7c2f99f46905&_x_zm_rhtaid=142
https://specialtyfood.zoom.us/rec/play/sZG59wODR61ZSeShYhMT8URHzFtyz_gwEpHtX1uHH602LD58nfpingC7YcS1YtNr5ugbg1OaK7D83hXH.vzjgaveC6dcwqrs5?startTime=1610024519000&_x_zm_rtaid=iln8KiZ2Ri6wnuCRgtB1fw.1610586443331.7483f4027e8d6e89206f7c2f99f46905&_x_zm_rhtaid=142
https://youtu.be/eLCyZNgw1OE
https://youtu.be/AqFn1B-dOqI
https://youtu.be/S_lNX5VuLgA


 

  
 
 
 

G. January 2021 Specialty Food Live Statistics 
 

• Total buyers: 2,299 including the following: 
 Amazon 
 Amazon Fresh 
 QVC 
 Costo Wholesale 
 Associated 
 Stop and Shop 
 Bloomingdale’s  
 TJX Companies 
 Marshal Retail Group 
 Homegoods 
 Aldi 
 Ross Stores 
 UNFI 

 
• Food Manufacturers: 772 
• Buyer/Seller connections: 15,852 

 

 
 
 

 
 
 
 
 



 

  

 
Passport To Success in the U.S. 

 

 
 

The American food market is very complex. There are approximately 4,000 brokers and 40,000 
grocery stores, which offers significant growth potential. The vast majority of food products go through 
brokers before landing onto supermarkets’ shelves, which may reduce your margins if you do not plan 
carefully.  

The Specialty Food Association has organized an online seminar to help specialty food 
manufacturers successfully sell their products to U.S.A. buyers. This six-hour live online seminar is 
designed to teach food manufacturers the steps they need to succeed in the American market. It will be 
beneficial to any food manufacturers looking to grow their business in the United States. 

 

A. Dates 
 

• September 1-2, 2021 
 
 
 
 
 
 
 
 
 
 


